“You Can Engineer…” Seminar


What “Targeting Your Audience” Means
· The Audience is to be influenced or changed by your presentation. 

1. You need to make a target of the Audience

2. You need to aim for Audience understanding

3. You need to establish the Audience's understanding as your target or goal.

· You need your presentation to be completely accurate, precise, or valid:  right on target.

Targeting EVERY Audience

· “Let Me Get Straight to The Point.” 

· Avoid Complex Vocabulary

· Avoid Religious, Gender, Political, Racial Issues

· Watch Your Audience

· “It’s Time for A Break”

· Ask Your Audience 

· “Is the Temperature in Here OK?  

· Consider Dietary Issues for any food provided for your Audience

· “Thank You for Coming Here Today”

Who is Your Audience at Teradyne/Customer functions?

·   Engineers

·   Multicultural

·   Multilinguistic
·   Multigenerational
·   From different educational systems

·   With different levels of experience

·   With experience in different areas

Targeting a Teradyne/Customer Audience

· Answer these questions:

· INTRODUCE: What are you going to tell the Audience about? What is your topic? 

· INTEREST: How will your topic be useful to them?  

· MOTIVATE: What “gift” do they get to take home with them? 

· EXPLAIN*: What can you do in a mere 20 minutes? 

· EXPOUND**: What can you NOT do in a mere 20 minutes?

· EXTEND: Where can they learn more on your topic? 
· Consider using a written handout
· Use clear, concise language
*Explain - to make plain or understandable

**Expound -To give a detailed statement of 
Never give directions without:

· Specifying the hardware and software revisions, etc to clearly identify

· Trying directions on someone else without your help[image: image1.png]
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